
 

APPRAISAL APPLICATIONS  

Sales Comparison Approach Problem # 1   
 
You are completing the Sales Comparison Approach for your appraisal on 1236 Donnigan Way.  The 
relevant portion of the URAR is shown on the next page with salient features for the subject property 
and the comparable properties entered into the appropriate fields.   
 
Using the available data as provided below, complete the necessary adjustments on the form and 
calculate the subject’s indicated values from each of the comparable sales. 
 
Finally, estimate a value for the subject using the indicated weighted average and round your answer to 
the next highest five hundred dollar increment. 
 

1) Appreciation for houses in the area has been at the rate of ½ percent per month 

2) Traffic influence on residential sites causes a value loss of approximately $5,000 

3) Lake lots are approximately $15,000 more valuable than lots with average views 

4) No age adjustment is necessary for age differentials of two years or less – however, 
comparables with greater than two years difference in age should be adjusted at the rate of 
$1,000 for each year of difference 

5) $5,000 is the approximate value difference between houses in fair condition and houses in 
average condition; $5,000 is the approximate value difference between houses in average 
condition and houses in good condition 

6) Gross living area adjustments are not supportable for differences of less than one hundred 
square feet; differences greater than 100 square feet however should be adjusted at the rates of 
$28.00 and $30.00 for each square foot of difference 

7) The value difference between a garage and a carport is $2,500 

8) Screened porches are $6,000 more valuable than decks 

9) A second f/p adds approximately $2,500 to the value of a house 

10) Arrive at a value conclusion (rounding to the next highest $500) assigning the following weight 
to each of the indicated values: 

a. 50% to sale number 1 
b. 25% to sale number 2 
c. 25% to sale number 3 
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Value of the Subject Property using the prescribed Weighted Average and rounding to the next highest 

$1000 is: ____________________________________                                
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