
 

APPRAISAL APPLICATIONS  

Sales Comparison Approach Homework   
 
You are completing the Sales Comparison Approach for your appraisal on 1212 Bellamy Hill Lane.  
The relevant portion of the URAR is shown on the next page with salient features for the subject 
property and the comparable properties entered into the appropriate fields.   
 
Using the available data as provided below, complete the necessary adjustments on the form and 
calculate the subject’s indicated values from each of the comparable sales. 
 
Finally, estimate a value for the subject using the indicated weighted average and round your answer to 
the next highest five hundred dollar increment. 
 

1) Location at the s/d entry and location next to the amenities causes a value loss of approximately 
$5,000 

2) No age adjustment is necessary for age differentials of two years or less – however, 
comparables with greater than two years difference in age should be adjusted at the rate of 
$1,000 for each year of difference 

3) $5,000 is the approximate value difference between houses in fair condition and houses in 
average condition; $5,000 is the approximate value difference between houses in average 
condition and houses in good condition 

4) Gross living area adjustments are not supportable for differences of less than one hundred 
square feet; differences greater than 100 square feet however should be adjusted at the rates of 
$25.00 and $28.00 for each square foot of difference 

5) Based on the cost approach, the subject’s basement is worth $19,110; the value of a half 
finished basement is approximately $10,000 

6) A two-car garage is valued by the market at approximately $6,000 

7) A deck is valued at $2,000 and a screened porch is valued at $10,000 

8) Arrive at a value conclusion (rounding to the next highest $500) assigning equal weight to each 
of the indicated values: 
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Value of the Subject Property using the prescribed Weighted Average and rounding to the next highest 

$1000 is: ____________________________________  

I certify that I have personally completed this assignment. 
 
________________________________________ ________________________________________ ___________ 
Student (Print Name) Signature Date 
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